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Executive Summary: IFB Bank's Financial Engineering Unlocks Complex
Project Funding

Key Insight

IFB Bank's sophisticated financial engineering capabilities enable the funding of large-scale, complex projects that traditional
financing methods cannot address effectively.

Core Capabilities Strategic Benefits

Bespoke Structured Products: Custom-designed financial instruments Higher Funding Capacity: Unlock 30-50% more capital than traditional
that optimize risk-return profiles financing methods

SPV Expertise: Creating ring-fenced entities that compartmentalize Enhanced Project Viability: Transform borderline projects into bankable
project risks investments

Global Capital Markets Access: Ability to place instruments with diverse Regulatory Navigation: Structure compliant solutions across multiple
investor classes across 37 countries jurisdictions

Risk Engineering: Sophisticated allocation of risks to parties best Accelerated Timelines: Reduce financing closure time by up to 40%
positioned to manage them through proprietary processes



Executive Summary: IFB Bank's Financial Engineering Unlocks Complex
Project Funding

Key Insight
IFB Bank's sophisticated financial engineering capabilities enable the funding of large-scale, complex projects that traditional

financing methods cannot address effectively.

Key Recommendations

Leverage |IFB's integrated financial engineering approach for projects exceeding
$50M capex
«Engage early in project planning to optimize financial structure and instrument

selection
- Utilize SPV frameworks to isolate project risks from sponsor balance sheets
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Market Context: Infrastructure and High-Capex Project Financing Gap

Global Financing Challenge
The world faces a critical infrastructure investment shortfall of $15-$20 trillion through 2040, creating significant opportunity for

innovative financial engineering solutions.

Global Infrastructure Investment Gap (2025-2040) Key Market Indicators
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Market Context: Infrastructure and High-Capex Project Financing Gap

Global Financing Challenge

innovative financial engineering solutions.

Opportunity for Financial Innovation

Sectors with Highest Demand Regions with Greatest Need
« Renewable Energy Infrastructure - Emerging Asia: $1.7 trillion

« Transportation Networks - Africa: $850 billion

- Digital Infrastructure « Latin America: $650 billion

- Climate Adaptation Projects - Middle East: $520 billion

Source: McKinsey Global Institute, World Bank, OECD Infrastructure Finance
Analysis (2024)

The world faces a critical infrastructure investment shortfall of $15-$20 trillion through 2040, creating significant opportunity for

Investor Demand Signals

- 78% of institutional investors seeking infrastructure
exposure

+ $450B in private capital raised for infrastructure in
2024

» 3.2x oversubscription for recent project bonds



The Limits of Traditional Financing: Why Complex Projects Remain Unfunded

Structural Gap

Key Limitations of Traditional Financing

Balance Sheet Constraintss Banks face regulatory capital limitations
that restrict large-scale, long-tenor project lending

Risk Concentrations Traditional lenders cannot absorb concentrated
project risks without excessive pricing premiums

Cross=Border Complexitys Multi-jurisdictional projects create
compliance challenges for conventional lenders

Long=Term Tenor Mismatchs Most banks prefer 3-5 year tenors while
infrastructure requires 10-20+ years

Complex, high-capex projects face a persistent financing gap of $1-1.5 trillion annually as traditional financing mechanisms
cannot efficiently address their unique characteristics and risk profiles.

Concrete Evidence

Traditional Bank Loan $50-100M
]

Syndicated Facility $100-500M
|

Required for Major Infrastructure $500M-5B+

Project Types Most Affected
® Cross-border energy infrastructure @ Advanced technology manufacturing
@ Large-scale renewable developments ¢@ Regonal transportation networks



The Limits of Traditional Financing: Why Complex Projects Remain Unfunded

Structural Gap

Complex, high-capex projects face a persistent financing gap of $1-1.5 trillion annually as traditional financing mechanisms
cannot efficiently address their unique characteristics and risk profiles.

The financing gap requires innovative financial engineering
approaches that cans

Compartmentalize risk
Access diverse capital sources

Create tailored repayment structures

Optimize regulatory considerations




IFB Bank's Unique Value Proposition for Large-Scale Projects

Key Differentiators

Q& Global Reach & Expertise: Operating in 37 countries with a team
fluentin 12 languages and regulatory frameworks across 100+

jurisdictions

© Offshore Jurisdiction Benefits: Swiss-level privacy protection with
Anjouan, Union of Comoros banking license providing enhanced
confidentiality

4 Accelerated Execution: Account opening in 48 hours, international
transfers in minutes, loan approvals in 24 hours—speed that matches

high-stakes project timelines

IFB Bank offers unique capabilities to finance large-scale, complex projects that traditional banks decline or underserve—
transforming unbankable opportunities into viable, structured financing solutions.

Client-Focused Approach

3¢ Tailored Financial Engineering: Custom-designed financial
instruments structured specifically for your project's unique needs
and risk profile

2 Relationship Banking: Direct access to senior relationship managers
with backgrounds from elite institutions like BlackRock and Goldman

Sachs

@ Partnership Approach: We function as your financial engineering
partner, not just a transaction processor—invested in your project's

long-term success



IFB Bank's Unique Value Proposition for Large-Scale Projects

IFB Bank offers unique capabilities to finance large-scale, complex projects that traditional banks decline or underserve—
transforming unbankable opportunities into viable, structured financing solutions.

IFB Bank vs. Traditional Financing Options

Capability Traditional Banks Investment Funds IFB Bank
Complex Cross-Border Projects Limited Selective Specialized Focus
Bespoke Financial Instruments Standardized Only Limited Flexibility Fully Customized

Decision Timeline 3-6 Months 1-3 Months As Fast As 24 Hours



Financial Engineering: Enabling Innovative Project Financing

Key Insight

Financial engineering transforms conventional financing tools into sophisticated structured solutions that optimize risk-return
profiles, enabling previously unfundable projects to secure capital.

Traditional Financial Financial Engineering Structured Solutions
Tools - Risk Repackaging, - SPVs, Tranched Securities,
Loans, Bonds, Equity Structuring, Optimization Enhanced Creditworthiness
Core Financial Engineering Concepts Applications in Complex Projects
Risk Compartmentalizations Isolating project risks within dedicated legal Cross=Border Infrastructures Managing political and currency risks
structures through structured instruments
Tranchings Dividing cash flows into segments with distinct risk-return High=Capex Industrial Facilitiess Creating tiered financing structures for
profiles large capital outlays
Credit Enhancements Improving creditworthiness through guarantees, Renewable Energys Structuring to accommodate irregular revenue
insurance, and overcollateralization profiles and subsidy mechanisms
Structured Leverages Optimizing debt-to-equity ratios (60-85% debt) Public-Private Partnershipss Aligning public policy goals with private
while maintaining project viability capital requirements
Cash Flow Optimizations Aligning debt service with project revenue Emerging Market Developments Mitigating sovereign and regulatory risks

generation patterns through engineered structures



Structured Products: Building Blocks of Modern Project Finance

Key Insight

return profiles for complex project financing needs.

IFB Bank's Structured Product Engineering

IFB Bank creates bespoke structured products for each project through a 4-step process:

Q N3 202
Analysis Design Placement
Project risk assessment and cashflow modeling Custom instrument structuring and optimization Targeted investor matching and syndication

Structured products are custom-designed financial instruments that combine assets and derivatives to achieve specific risk-

(4

Management
Ongoing optimization and restructuring



SPVs: Isolating Risk and Facilitating Capital Flow

Key Insight

Special Purpose Vehicles (SPVs) are the cornerstone of modern project finance, creating legally isolated entities that ring-fence
assets and liabilities, enabling risk compartmentalization and enhanced financing capacity.

SPV Structure & Function Benefits of Risk Compartmentalization

Legal Separations Independent entity created solely for a specific project Off=-Balance Sheet Treatments SP\V/s may provide accounting advantages
with its own assets and liabilities by keeping debt off sponsor balance sheets

Bankruptcy Remotes Project failures cannot impact parent company Higher Leverages Enables debt-to-equity ratios of 60-85%, significantly
finances; protects investors from sponsor default higher than corporate finance

Financial Flexibilitys Can be structured as LLC, JSC, or partnership based Investor Confidences Transparent risk isolation increases willingness to
on tax and regulatory considerations finance high-risk projects

Governances Strict controls and covenants ensure project assets are Regulatory Compliances Can be structured to navigate complex cross-
used exclusively for intended purpose border regulatory requirements



SPVs: Isolating Risk and Facilitating Capital Flow

Key Insight

Special Purpose Vehicles (SPVs) are the cornerstone of modern project finance, creating legally isolated entities that ring-fence
assets and liabilities, enabling risk compartmentalization and enhanced financing capacity.

SPV Structure in Project Finance

Project
Sponsors

Special

Purpose
Vehicle




roject Finance Structure: End+to-End Process Overview

IFB Bank employs a systematic 6-stage process to structure and execute financial solutions for complex projects, integrating
proprietary methodologies with market-leading financial engineering practices.

Project Q Financial eRisk e Syndication Issuance & G Execution &
Assessment Structuring Mitigation Placement Monitoring
* Feasibility analysis » SPV design » Contractual * Investor matching * Private placement * Deal closing
* Risk profile * Instrument safeguards * Roadshow » Bond issuance + Fund disbursement
mapping > selection > - Credit > preparation > . Loan syndication > . Covenant
« Financial modeling « Capital stack enhancement + Documentation « Market timing monitoring
- Stakeholder optimization * Political risk « Compliance « Performance
analysis » Term sheet coverage verification reporting
preparation * Insurance
structuring
IFB Bank Process Differentiators
© Accelerated Timeline #&* Multi=jurisdictional Capability © Comprehensive Risk Management
40% faster than industry standard from Seamless operation across regulatory Proprietary 360° risk assessment methodology
assessment to financial close environments in 37 countries with 98% risk identification rate



Financial Instruments Ecosystem: Issuance and Placement

Key Insight

Core Financial Instruments

Project Bonds: Long-term debt securities customized to project cash
flow profiles, often with step-up structures

Syndicated Loan Facilities: Multi-tranche facilities with participation
from diverse finandial institutions to diversify risk

Subordinated Notes: Mezzanine financing instruments providing
flexibility between senior debt and equity

Structured Credit Enhancements: Guarantees, wraps, and credit
default swaps that improve overall transaction creditworthiness

Convertible Securities: Instruments offering upside potential through
equity conversion rights in successful projects

IFB Bank's integrated capital markets approach enables optimal instrument design, efficient placement, and liquidity
management across global markets, reducing financing costs by 15-30% for complex projects.

Strategic Market Placement

Private

Institutional

Placement s
Markets K Markets
High-net-worth individuals Pension funds Sovereign
Family offices wealth funds Insurance
Spedialized funds companies
2 v

IFB's Capital Markets Integration
« Cross=Border Syndications Access to 37 country investor networks
- Regulatory Navigations Compliant issuance across multiple jurisdictions

- Secondary Market Supports Liquidity provision through market-
making arrangements

« Investor Relationss Ongoing management of investor communications
and reporting



Financial Instruments Ecosystem: Issuance and Placement

Key Insight
IFB Bank's integrated capital markets approach enables optimal instrument design, efficient placement, and liquidity
management across global markets, reducing financing costs by 15-30% for complex projects.

Case Highlights Multi=<Instrument Approach

For a recent $620M industrial complex in Southeast Asia, IFB structured a three-tier
instrument package: $350M senior secured bonds, $180M syndicated term facility,
and $90M subordinated convertible notes—achieving 22% lower all-in financing cost
than comparable projects.




Risk Allocation and Mitigation: Limiting Sponsor and Lender Exposure

Key Insight

IFB Bank's approach to project finance optimizes risk distribution, allocating each risk to the party best positioned to manage it
while using specialized instruments to mitigate risks beyond stakeholder control.

Strategic Risk Allocation Risk Allocation Framework
Con.structlon Risks: Allocated to contractors via liquidated damages Risk Category Sponsor Lender  Third Parties
provisions and performance bonds
Operating Risks: Managed through O&M contracts with performance Completion/Construction v v
guarantees Technology Performance > v
Market Risks: Mitigated via offtake agreements, price hedges, and take-

"g v g P d Revenue/Market v v
or-pay contracts
Supply Risks: Controlled through long-term supply agreements with Political/Regulatory 4
penalties for non-delivery Force Majeure o o o



Risk Allocation and Mitigation: Limiting Sponsor and Lender Exposure

Key Insight

IFB Bank's approach to project finance optimizes risk distribution, allocating each risk to the party best positioned to manage it
while using specialized instruments to mitigate risks beyond stakeholder control.

Political Risk Umbrella Protection Specialized Mitigation Instruments

DFl Partnerships: World Bank, IFC, and regional development banks Contingent Equity: Additional capital commitments for cost overruns

ECA Guarantees: Coverage against government interference and Credit Enhancement: Partial guarantees and first-loss provisions

expropriation o . o
Insurance Products: Specialized coverage for project-specific risks

MFI Protection: Political risk insurance covering currency inconvertibility

How IFB's Risk Mitigation Creates Value

* Risk structuring reduces financing costs by up to 150-200 basis points
« Political risk coverage enables projects in emerging markets with 30% higher returns

« IFB Bank's political risk umbrella maintains 97% project completion rate in high-risk jurisdictions



IFB's Competitive Advantages: Confidentiality, Agility, and Innovation

Key Insight

complex project financing.

IFB Bank's operational model offers distinct advantages over traditional financial institutions, enabling more effective execution of

Swiss=Level
Confidentiality

y Offshore jurisdiction with enhanced
privacy protection

Secure client data infrastructure with
military-grade encryption
Compartmentalized information access
even within IFB

Discretion as core principle of
relationship banking

vs. Traditional Banks:

Traditional banks face increasing regulatory reporting &
information sharing requirements across jurisdictions

c Operational Agility

Account opening in 48 hours vs.
industry average of 2+ weeks

Loan approvals in 24 hours for
qgualified clients

International transfers executed in
minutes rather than days

Dedicated relationship managers with
direct mobile access

vs. Traditional Banks:

Typical banks require 4-6 weeks for complex
financing structuring; IFB completes in 10 days

o Financial Innovation

Custom financial instrument design
and structuring

y Cutting-edge digital platform with Al-
powered risk analysis

Cross-border expertise across 100+
jurisdictions

y Ability to combine multiple financing
strategies seamlessly

vs. Traditional Banks:

Most banks offer standardized products; IFB
creates bespoke solutions for each client's
specific needs



IFB's Competitive Advantages: Confidentiality, Agility, and Innovation

Key Insight

IFB Bank's operational model offers distinct advantages over traditional financial institutions, enabling more effective execution of
complex project financing.

2417 40% 12 100+

Multilingual Support Faster Transaction Execution Languages Spoken Jurisdictional Expertise



Case Study: Infrastructure Project Financed via Structured Instruments

Project Overview Financing Challenge

] « Traditional lenders unable to accommodate cross-border risk exposure
East-West Renewable Energy Corridor

$850M cross-border renewable energy transmission project
spanning 3 countries « Complex regulatory requirements across multiple jurisdictions

« High upfront capital expenditure with long ROl timeline

« Political risk concems limiting traditional investor interest

Clients Mulinational energy consortium + Need to accommodate multiple currencies and varying inflation rates
Timelines 36-month construction, 25-year operation

Regulatory complexitys Multiple jurisdictions, environmental
considerations

IFB Bank's Financial Engineering Solution

IFB-
Project Sponsors Senior Debt Syndicated Bond ECA Guarantees Stuctured
Equity: $170 M (20%) $255 M (30%) S425 M (50%) Political Risk Coverage SpV
Structured SPV Creation O Custom Bond Issuance O Political Risk Mitigation
Ring-fenced legal entity with multi-currency Tranched instruments with varied risk-return ECAbacking and structured insurance products
capabilities profiles



Case Study: Infrastructure Project Financed via Structured Instruments

Project Overview Financing Challenge

] « Traditional lenders unable to accommodate cross-border risk exposure
East-West Renewable Energy Corridor

$850M cross-border renewable energy transmission project
spanning 3 countries « Complex regulatory requirements across multiple jurisdictions

« High upfront capital expenditure with long ROl timeline

« Political risk concems limiting traditional investor interest

Clients Mulinational energy consortium + Need to accommodate multiple currencies and varying inflation rates
Timelines 36-month construction, 25-year operation

Regulatory complexitys Multiple jurisdictions, environmental

considerations
Syndicated Bond ECA Guarantees
S425 M (50%) Political Risk Coverage
Results Achieved

$850M 42% 9 months

Total financing secured Lower financing costs vs. traditional methods Financial close timeline

IFB Bank's Financial Engineering Solution
IFB-

Project Sponsors Senior Debt Stuctured

SPV

Equity: $170 M (20%) $255 M (30%)




Case Study: Cross-Border Industrial JV Financed Using SPVs

Project Overview Financing Challenge

« Asymmetric regulatory environments across participating countries
Global Manufacturing Expansion Initiative

$1.2B industrial manufacturing joint venture between companies - Taxefficiency concems across multiple jurisdictions

from 3 continents « Curmrency risk spanning multiple volatile markets

« Intellectual property protection requirements
Client: Fortune 500 manufacturer + Asian industrial conglomerate _ _ _

« Complex profit-sharing mechanism needed
Timeline: 24-month build-out, 20-year operation _ _ _ _

« Competing national investment regulations

Complexity: Corporate governance, profit repatriation, IP protection

IFB Bank's Financial Engineering Solution

Master SPV
Partner A (Neutral Partner B
ty: 9 e Equity: $250M (20%)
structure
Country A SPV Country BSPV IP Holding SPV Tax-
Manufacturing Distribution efficient jurisdiction
Multi-tiered SPV Structure O Structured Bond Issuance O Cross-Border Risk Mitigation
Optimized for regulatory, tax, and IP protection $600M dual-currency bonds with partial Currency swaps and political risk insurance

conversion rights
]



Case Study: Cross-Border Industrial JV Financed Using SPVs

Project Overview Financing Challenge

« Asymmetric regulatory environments across participating countries
Global Manufacturing Expansion Initiative

$1.2B industrial manufacturing joint venture between companies - Taxefficiency concems across multiple jurisdictions

from 3 continents « Curmrency risk spanning multiple volatile markets

« Intellectual property protection requirements
Client: Fortune 500 manufacturer + Asian industrial conglomerate _ _ _

« Complex profit-sharing mechanism needed
Timeline: 24-month build-out, 20-year operation _ _ _ _

« Competing national investment regulations

Complexity: Corporate governance, profit repatriation, IP protection

Results Achieved

$1.2B 35% 18 months

Total financing secured Tax efficiency improvement Tofull operation (vs 30-month industry avg)



Market Impact: Scaling Innovation and Driving Economic Growth

$8.2B 43 27,500+ 18

Total Capital Mobilized Large Projects Financed Jobs Created Emerging Markets Entered

Economic Growth Impact by Sector
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Market Impact: Scaling Innovation and Driving Economic Growth

$8.2B 43 27,500+ 18

Total Capital Mobilized Large Projects Financed Jobs Created Emerging Markets Entered
Quantitative Impact Qualitative Benefits
GDP Contribution: Projects financed by IFB contributed an estimated Innovation Acceleration: Reduced time-to-market for critical
$12.4B to global GDP infrastructure by avg. 16 months
Tax Revenue Generation: $1.8B in new tax revenues for host countries Market Access: Created commercial pathways into previously

SME Ecosystem: 350+ local businesses integrated into project supply underserved regions

chains Knowledge Transfer: Local capacity building in financial structuring and

i : ject management
Infrastructure Gap Reduction: 22% decrease in targeted regional project manageme

infrastructure deficits Sustainability: 62% of projects meet enhanced ESG standards,
exceeding regulatory requirements



Strategic Recommendations for Stakeholders

Key Recommendations by Stakeholder

For Project Sponsors

* Engage IFB early in project planning to optimize financing structure
* Prepare detailed risk assessments to facilitate SPV structuring

» Consider multi-tranche funding approach for phased projects

For Institutional Investors

» Evaluate IFB's structured products for portfolio diversification
» Assess risk-adjusted returns of project-specific instruments

For Government Entities
» Partner with IFB to develop PPP frameworks for infrastructure
» Streamline regulatory processes for innovative financing

Confidential | For Internal Use Only

Implementation Pathway

@ Initial Consultation (Weeks 1-2)
Project assessment and preliminary financing structure design

@ Detailed Structuring (Weeks 3-8)
SPV formation, instrument design, and risk allocation framework

@ Market Preparation (Weeks 9-12)

Documentation, regulatory clearance, and investor prospectus

@ Execution (Weeks 13-20)
Placement, syndication, and financial close

Immediate Next Steps

1.Schedule initial strategic consultation with IFB relationship manager
2. Assemble project documentation and financial requirements
3. Identify stakeholder representatives for financing working group




Implementation Roadmap: Engaging IFB Bank for Complex Project Finance

Key Engagement Phases Critical Requirements & Success Factors
Phase 1: Initial Engagement (Weeks 1-4) Essential Documentation
* Preliminary project assessment and financial feasibility analysis « Comprehensive business plan with market analysis

* Identification of optimal financing structure (SPV vs. direct) Technical feasibility studies and expert assessments

* Initial regulatory and compliance review Environmental and social impact analysis

» Term sheet development with preliminary conditions Detailed financial projections (10+ year horizon)

Risk register with mitigation strategies

Corporate structure and governance documents
Phase 2: Structuring & Documentation (Weeks 5-12)

* Detailed financial modeling and stress testing

* Legal entity formation and governance framework Simplified Engagement Flow

* Financial instrument design and risk allocation

o === A
« Due diligence coordination and documentation L) = &I'
Initial Contact Structuring Execution



Implementation Roadmap: Engaging IFB Bank for Complex Project Finance

Key Success Factors
Phase 3: Capital Raising & Syndication (Weeks 13-20) e=u

_ _ » Early engagement with IFB's financial engineering team
* Investor/lender roadshow and marketing materials

e o _ _ » Transparent disclosure of all project risks and challenges
* Negotiation and syndication with potential partners _ _ _

_ . * Flexible approach to instrument and structure design
» Regulatory approvals and compliance finalization _ o
» Strong sponsor commitment and skin-in-the-game

« Commitment documentation and signin
SIS « Comprehensive stakeholder management strategy

Phase 4: Financial Close & Implementation (Weeks 21-26)

» Finalization of all transaction documentation
« Satisfaction of conditions precedent

* Funds disbursement and escrow mechanisms
Contact to Initiate Process

» Ongoing monitoring and covenant management . . o
Project Finance Team: admin@infiba.com
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Appendix: Glossary, Methodology & Supporting Data

Glossary of Key Terms

SPV (Special Purpose Vehicle): Legal entity created solely for a specific project with
isolated assets and liabilities

Limited Recourse Financing: Financing where lenders primarily rely on project cash
flows for repayment

Structured Products: Pre-packaged investments combining basic assets with
derivatives to meet specific objectives

DFI: Development Finance Institution

ECA: Export Credit Agency

MFI: Multilateral Financial Institution

Syndication: Process of involving multiple lenders in financing a single project

Financial Engineering: Application of mathematical and computational methods to
solve financial problems

Additional Notes

Methodology

The analysis presented in this deck is based on:

+ Quantitative assessment of 50+ IFB Bank-structured projects (2018-2025)
+ Comparative analysis against traditional financing mechanisms

+ Risk-adjusted return calculations using proprietary IFB models

+ Interviews with project sponsors and capital providers

+ Regulatory compliance review across 12 key jurisdictions

Key Data Sources

McKinsey Global Institute: "Infrastructure Productivity" (2023)
World Bank: "Global Infrastructure Hub Report" (2024)
OECD: "Infrastructure Financing Instruments and Incentives" (2023)

IFB Internal: "Project Finance Performance Database" (2020-2025)

« All financial projections are based on current market conditions and regulatory frameworks as of August 2025

+ Case studies have been anonymized to protect client confidentiality while preserving structural insights

 Technical terms are defined according to International Project Finance Association (IPFA) standards

* For detailed financial models or specific transaction structures, please contact your IFB relationship manager
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